
What You’ll Learn

90-Day Sales & Marketing Work-

shop taught by Dr. Bruce Lund

Interested in Coaching? 
bruce@90daysales.com

www.90daysales.com

During this session, we’ll break-
down the concept of intentional 
congruence. How to build a 
business that serves your life vs. 
runs it. You can fill up the cup of 
others if your cup is empty. You 
are your greatest asset. 

Your business should be simple 
on paper but it’s never going to 
be easy. We’ll help you perform 
a business autopsy and help you 
identifiy the systems you need 
to build out to scale your busi-
ness over the next 90-days. 

There’s no denying the impor-
tance of marketing. The prob-
lem? It’s time consuming and 
there are more digital tools than 
ever. Our system will give you 
daily must-have marketing tasks.
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We’ll teach you our proven 
formula for setting a dominant 
sales focus combined with the 
#1 selling system for salespeo-
ple in housing, banking, insur-
ance, and financial services. 

Planning isn’t something you “did” it’s something you DO. It’s an ongoing process 
that helps you do something better tomorrow than you are currently doing today. 
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Planned Always Outperform Unplanned!

SALES MANAGER
exclusively presents

A half-day event to

assess where you are. 

plan where you’re going, 

and teach you our systems.

Free Download: PowerPoint, 
QR Book, Companion Videos.


